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Industry Sales Manager, Oil & GasIndustry
Central New York state location

Our client is an industry leading provider of inative capital
equipment solutions for product manufacturers artieser customers
worldwide. While the company’s early success wak by providing
winding-related production equipment to the wirghle, and tire
manufacturing industries, in recent years its iratwe solutions have
produced outstanding results in the oil & gas itduas well, a
presence that the company wishes to expand draatiatic

Examples of equipment solutions provided by owntlio the energy
industry include equipment for manufacturing fldgipipe and
umbilical pipe for deepwater applications, as vaslimobile pipeline
production units that can be easily relocated asoooer requirements
change and can produce pipe products onsite angvilnéne world.

Our client, a company that has been in businessvier 60 years, has
approximately 150 employees and annual revenuesdess of $50
million. The company is privately owned and isdzhs central New
York state.

The position under search is that of Industry Sklasager, Oil & Gas
Industry. As a key member of the management tefaimeacompany,
this individual would be based at the company’ooate headquarters
in Rome NY. The successful candidate will inifyathanage 2 — 3
account managers, although this number is expéctgbw. The Sales
Manager will have overall responsibility for safgrformance of the
company in the target industry, which includes panithy the upstream
(exploration and production) and midstream (pipeli@nergy sectors
worldwide. He/she will report to the Vice PresitenhSales &
Marketing.

The successful candidate will:

A Assume leadership of sales efforts directed towdr8 gas related
accounts and prospects, including ownership ofiteggrowth for
the company in this highly strategic market sector

A Manage and lead Account Managers who will call b&@as
related accounts and prospects

A Build a “best in class” account sales team, enguhat they are
fully trained and productively deployed at all tisne
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Help Account Managers identify and close order opputies

Maintain order forecasts and ensure that they epé kp to date and
communicated internally as required

Build on existing customer decision-maker contacis develop
new ones by spending considerable time in the Galling with
Account Managers on key current customers andtedgegospects.
both domestically and internationally.

Provide key interface between the sales departarehbther
internal departments (engineering, manufacturitg) with regard
to oil & gas industry customer needs to ensurechstomer
specifications are clearly and concisely conveygernally and
agreed among all parties

Provide key interface between the sales departarehbther
internal departments (engineering, manufacturingjept
management, etc.) for duration of projects to ensonsistent
alignment with customer expectations and companfppeance,
timelines, etc.

Promote the company’s products and solution withetarget
industry; build and maintain a high profile as awhedgeable
provider of equipment solutions within the targedustry, including
attendance and participation at industry eventstiaatt shows as
required

Travel extensively with account executives and otoenpany
personnel to meet with customer decision makersdwiate (expect
a minimum of 50% travel, mostly international)

Participate as a key member of the management iaalading
participation in strategic planning sessions amyigiing input on
oil & gas industry requirements and needs to assis¢w product
development efforts

DESIRED A A four year degree in business, engineering, inglstistribution or

CANDIDATE
ATTRIBUTES

A

A

A

a related discipline is required; engineering dedreechanical or
electrical) is strongly preferred

Strong sales background (minimum five years sailessales
management experience,) with a demonstrable tesakd of
meeting or exceeding sales goals and building matiare

Sufficiently strong technical background to comnuane effectively
on technical product matters and needs, both wisthomers and
internally

Knowledge of the upstream and midstream oil & galsistry gained
from having successfully sold or managed salesgafitket capital
equipment into that industry ($2 - $5 million typicsale)
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COMPENSATION

CONTACT

A Good general working knowledge of flexible pipe lagggions in
offshore oil & gas exploration and production amdfe manufacture
of non-metallic flexible pipe would be a strong glu

A Strategic approach to understanding customershaidrteeds and
positioning the company’s products advantageously rggard to
those needs

A Strong commercial background, thorough understanairthe sales
cycle, a closer as well as a manager who can hikegroclose
opportunities

A Background in equipment costing and price settmgn environment
in which virtually all orders are engineered andtom-built; good
understanding of product margins

A Background in both domestic and international saiéfsin the target
industry (oil & gas)

A Capable of developing strategic product directiod aew product
initiatives to meet evolving customer needs

A Superior interpersonal and communications skilkshlverbal and
written; excellent presentation skills

A Foreign language fluency, particularly Portuguesel familiarity
with international oil & gas markets, particulaByazil, would be a
major plus

A Strong computer skills, including both the Officgts of applications
as well as customer relationship management (CRsteEms

A A person who thrives in an entrepreneurial envirentwhere
decisions are made quickly in response to markgopnities and
communication and teamwork are essential

A A person of impeccable reputation and the hightbsta standards

A Willing to relocate to central New York state irder to participate as
a key member of the management team at headquarters

Our client envisions a highly competitive compeimsapackage that
will include a base salary commensurate with caaseeomplishments,
a commission plan in addition to salary based ¢#ssand gross profit
goal achievement, paid relocation, and the fulgeaaf company
benefits.

Qualified and interested candidates should conitecéxecutive
recruiter by email, including a current resume inrd/or PDF format:

Houghton Hutcheson
hhutcheson@bellaireconsulting.com
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